SNAPSHOTS OF PEOPLE AT WORK

re: Mark Lamkin, financial adviser

His goal is to draw up a ‘financial blucprmt to provide retirement bliss

Job: President and wealth
adviser, Lamkin Wealth Man-
agement, 4310 Outer Loop.

Age: 35,

Education: Master's im busi-
negs admindstration, Bellarmine
University; bachelor's in fi-
manoe, University of Louisville;

Family: Married; two chil-
dren.

The basics: Lamkin Wealth
Management “is a financial life-
planning firm. ... My broker-
deafer 13 Linsco Privide Ledger,
which is the largest independ-
ent brokerage firm in the coun-
try. They clear my trades, do my
statements and are like the
infrastructure for the company.”

Lifestyle changes: Il sit
down with an individual and try
to determinge what type of life-
style they want to live — and if
that is true retirement, or if they
want to just gquit their job and
pursuwe their true passion katey
in life in their 505 and 60+, Then
we figure out a financial plan
that will help them to achieve
this lifestyle."

Putting it together: Lam-
clients that [ work with. They
are pre-retirees or retirees and
business owners. Il sit down

and take them t 30 miin-
utes” worth of OMmS, . [l
build that financial plap. I use

institutions] money managers. I
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mmmmﬁmmmm VT it doven with an individual and try to
determing what type of lifestyle they want o live ... Then we figure out a financial plan that will help them.”

may use individual equities, I
may use O, or bonds, or ma-
nicipal bonds, depending on the
client or their income goals. .,

Basically, I am the architect nt'
the financial bluepring that will

get them to that lifestyle”
More resources: "T'll lock
at howr much income they need,
how much money they have,
and I'll look at all of their assets
— their 401(k), their [RAs, their

cial-planning software,”
See LAMNIN, [, col, |

 BY THE NUMBERS

Solid background: Fnancial ad-

! wiser Mark Lamkin says, "l have sev-
i o licenses: | am a registensd finan-
i ol consubtant, a certified senior ad-
o viser and (have) 15 vears of experd-
i eneein this industog, And to e, that
Eois a bot amymoee”
e :
llﬂ Poleft PHCYs brokerage i December
{2000 and opened Lamkin Wealth

e achventure: Lamkin said he

in February 200L
Assets: “In February 2001, of

:pourse, we had sem asseds, and now
i I manage about $35 to $37 millon in
: assets, which in that amount of time
; s predty good. | am pleased”

Clientede: Lambin said his com-

- parny has 400 to 450 chents,
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i This veeekly column spotlights
i poaple on the job. Send ideas to
| PO, Box 40031, Louisville, KY
brokerage accounts. I'll have
them bring in every statement
and I will put that inio my linan- -

: Phato by Pam Spaukding,
i The Courler-Journal
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